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Mr. Nakanishi: Our legal department has
approved
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the memo of understanding,
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but there are still some problems.
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The three-year term is okay,
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but sixty days is too short
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for the termination notice period.
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Can you make it ninety?
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Ms. Anderson: All of our contracts
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with our other distributors
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are for sixty days.

6 0 HxDTT,

Mr. Nakanishi: Your other distributors are all
domestic,
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except for Canada and Guam.
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Even if you ship the product by air
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—which would add costs
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that would be passed on to the consumer—
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1t would still have to be inspected at customs
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before entering the distribution system.
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This process will take longer here in Japan,
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because the laws for domestic and international

products are different.
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Our legal department has approved

legal department = 1E55H. 155

approve [fiEh] = GRS - A3, G - B 272 &)
wIHKRT D, BT D

the memo of understanding,
1Ex 12 1% the memorandum of understanding
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= TRRE, wE
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but sixty days 1s too short

% sixty days 13EEIELE5, 6 O HIE E WD) —F
DO Z BN TNDH DT, = AFRBEEH TR -
TW5,

for the termination notice period.
termination [44] = GZK)AEER
notice [£] = @, BE

with our other distributors

distributor [#] = ke rt. KBS

Even if you ship the product by air
ship ~ by =+ = ~%---Ti#EXT5

that would be passed on to the consumer
passonto~ = (EHRE%Z) ~IZHHIES,
HRIE T 5
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1t would still have to be inspected at customs

customs [4] = GEEAH ) FiES
inspect [ME)] = ~ZHRET S

before entering the distribution system
distribution system = il > A7 A, JiidiERE

This 1s why we always insist

insist on~ = ~Z(FR)FERT D, EET S

these logistical challenges.
logistical [JEZ] = i d. W& ERO
challenge [#] = iRRE. #HHE

regarding the handling of the alcohol tax.
regarding [Fi] = ~IZBI L TILX., ~IlZ oW TIZ
handling [4] = WO P, 3
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Mr. Nakanishi: Our legal department has
approved the memo of understanding, but there
are still some problems. The three-year term 1s
okay, but sixty days 1s too short for the
termination notice period. Can you make it

ninety?

Ms. Anderson: All of our contracts with our

other distributors are for sixty days.

Mr. Nakanishi: Your other distributors are

all domestic, except for Canada and Guam.
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Even if you ship the product by air—which
would add costs that would be passed on to the
consumer—Iit would still have to be inspected at
customs before entering the distribution system.
This process will take longer here in Japan,
because the laws for domestic and international
products are different. This 1s why we always
1nsist on ninety days. We have to consider these

logistical challenges.

Ms. Anderson: I see. In that case, we
probably could allow ninety days for our

international distributors.

Mr. Nakanishi: Also, our legal department
has some questions regarding the handling of
the alcohol tax. Will the higher, tax-included
rate be used as a base to calculate wholesale

price 1n yen?
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Ms. Anderson: What arrangements do you
have with your other international suppliers?

Mr. Nakanishi: This issue only comes up
with the importation of alcohol and tobacco
products, so this is the only instance of it that

we have encountered.
Ms. Anderson: Well, since sales tax 1s not the

wholesaler’s responsibility, it’s customary for

the retailer to shoulder any kind of sales tax.
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